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State of Nebraska
Software WSCA Contract Holder

State of Nebraska
January 12, 2012

Agenda

• About En Pointe Technologies
• VLA General Information
• Contract Specifics

– WSCA
– Microsoft SelectMicrosoft Select
– Microsoft Enterprise

• VLSC Website
• En Pointe Technologies Software Account Team
• Demonstration of Access Pointe Online
• Questions and Answers
• Break Out Sessions 

Who is En Pointe?

En Pointe Has Scale

 Experience: Founded in 1993
 Breadth: Nationwide Footprint

 Localized Support  
 ISO Integration Centers

 Diverse: Certified Minority Company
 Robust: Systems (SAP ERP and AccessPointe E Business) Robust: Systems (SAP ERP and AccessPointe E‐Business)

En Pointe Delivers

 Single Point of Contact: Standardization, flexibility, simplicity
 Experienced Team of Professionals: Tenured, certified employees
 High Level Relationships with Vendors: Lower costs, better consultation
 Flexibility: Better integration to your business

We are flexible ‐ How can we do business YOUR way?



1/16/2012

2

GET EXTENSIVE SELECTION AND VLA 
EXPERTISE

• Our extensive publisher selection and Volume 
Software Licensing expertise help you get the 
software you need under the most favorable 
licensing programs

• Certified Software Licensing Specialists 
explain licensing options and help you 
choose the right solution

• We help you negotiate with the publisher to 
get you a great price

CONTRACT DETAILSCONTRACT DETAILS

WSCA and the State of NE Contract 
Details

Single Contracting Vehicle
• Signed on November 21st, 2011 (three 1 year 
extensions)

• Contract End on June 2nd 2013 
S f M i d S A• Software Maintenance and Support Agreements 
for new and previously‐purchased software

• http://www.enpointe.com/Nebraska
• Related Services including:

– License tracking
– Monitoring volume levels and reporting
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– Master Agreement Number 01S68638

– Most Agencies have their own enrollment

– Term 6/30/2010-6/30/2013
6/30/2011 1st Anniversary

Microsoft Select Contract Details

• -6/30/2011  1st Anniversary

• Software Assurance Buying two years until 
6/30/2012

– Administrative changes can be made on 
VLSC website or please see me

– Currently can purchase from En Pointe

Microsoft Enterprise Agreement

• Microsoft Enterprise Agreement

– Terms vary depending on start date

– Agencies’ terms 3 years from enrollment date

Annual payments and new EA purchases– Annual payments and new EA purchases

• Agencies already have access to:
– Office Pro Plus

– Windows Pro with MDOP

– Enterprise CAL

– Exchange Online

– Office 365

Microsoft Enterprise Agreement 
Cont’d

• Enterprise Client Access Licenses (CAL) include the following CAL’s:

– Windows Server Standard
– Active Directory Rights Management Services
– Exchange Server Standard
– Exchange Server Enterpriseg p
– SharePoint Server Standard
– SharePoint Server Enterprise
– Lync Server Standard
– Lync Server Enterprise
– System Center Configuration Manager
– System Center Client Management Suite
– Forefront Protection Suite
– Forefront Endpoint Protection
– Forefront Unified Access Gateway
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Microsoft VLSC Website

• https://www.microsoft.com/licensing/servicecenter/de
fault.aspx

• Both EA and Select by Enrollment
• License Key Codes 
• Product DownloadProduct Download
• Media Subscriptions 
• SA Benefits 
• MSDN Subscriptions 
• Licenses counts from both Dell and En Pointe
• Administrators can add new users for access to 

this site. 

Account Team
andand

Account Instructions

Account Team

• Lori Kolo‐Outside Account Executive

– 800‐736‐0579

• Imran Yunus‐Manager of Western Team

• Saiqa Yousaf‐ Inside Representative Account 
Manager

• Norma Pratt‐Numoz – Manager of all Inside 
Account Representatives

• Kathy Perez‐VP of State and Local Government

12
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Account Coverage
En Pointe WSCA Account Management Organization

Bob Din

CEO

Kathy Perez 

VP Public Sector

800‐819‐7501  Ext: 8427

Peter Latosek

Vendor Operations/SW 
Purchasing

Kim Pontes

SW Licensing Team mgr

Boston

Imran Yunus

Director of Sales SLED East

310‐337‐5908 

Norma Munoz

Inside Sales Manager

310‐337‐5207 

Microsoft Support Team

Stacie Boulay

MSFT Contract Specialist

Jesse Anderson

Bus. Analyst for MSFT 
products and licensing

SW Purchasing Team

3 Member team 
responsible for part 

numbers/pricing for all SW 
products

6 Member Team of SW 
Licensing Specialists

Boston

En Pointe PSO Practice

Lori Kolo

WSCA Sales Manager

602‐524‐7455

Miguel Franco

Account Executive

916‐295‐2191

Randy Everett

Account Executive

866‐457‐1381  Ext: 8462

Londi Bracale

Account Executive

440‐985‐8005

Amy Bates

Account Executive

214‐451‐2163 

Asad Ijaz

Customer Support Rep

Gov Team

10 Member Team of Inside 
Sales and Support 

Specialists

Account Set Up Instructions

• First order/po will require the following to set 
up your account:

– Name, address, phone, and e‐mail 

Name address phone and e mail of A/P or– Name, address, phone, and e‐mail of A/P or 
where invoices are sent 

– If the above are the same please state this in your 
e‐mail or on the po

On‐Line Request

• Please send all requests to be set up on‐line to 
Lkolo@enpointe.com

• Will request same information as previous 
slide unless your account has already beenslide, unless your account has already been 
set up

DELL CONFIDENTIAL 15
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AccessPointe Information and Demo

Features include…

• Real Time Inventory

• Multi‐Source 
AggregationAggregation

• Workflow

• Custom Catalogs

• Custom fields

• Integration

Thank You 

Questions and Answers 


